
The information herein has been obtained from sources we deem reliable. We do not, however, guarantee its accuracy. All information should be verified prior to purchase/leasing. 
View the Real Estate Agency Pamphlet by visiting our website, www.cra-nw.com/real-estate-agency-pamphlet/ or by clicking here. CRA PRINTS WITH 30% POST-CONSUMER, RECYCLED-CONTENT MATERIAL.

*Square footage is based on information from REisource by CoreLogic.

CRA

FOR SALE
TANASBOURNE RETAIL BUILDING

2800 Town Center Drive ● Hillsboro, Oregon

FEATURES

•	Fully Leased to Tuesday Morning and Ethan Allen
•	Adjacent to Target, Best Buy, Michael’s, Old Navy, Ross, Nordstrom Rack, Marshalls, and Petco
•	Traffic Counts:  NW 185th Ave – 61,593 ADT (17) | NW Evergreen Pkwy – 11,788 ADT (17)

PROPERTY DESCRIPTION

•	24,955 SF*
•	Built in 1998, renovated in 2013

SALES INFORMATION

•	Price: $7,900,000
•	Cap Rate: 5.8%

Commercial Realty Advisors NW LLC
733 SW Second Avenue, Suite 200 

Portland, Oregon 97204
www.cra-nw.com

Licensed brokers in Oregon & Washington

GEORGE MACOUBRAY | george@cra-nw.com 
NICK STANTON | nick@cra-nw.com
503.274.0211

•	Zoned C-1 General Commercial
•	Approximately 120 parking spaces

For more information, please contact:

CONFIDENTIAL!
DO NOT DISTURB 

THE EXISTING 
TENANTS



2018 Estimated Population 20,852 139,211 275,731

2023 Projected Population 21,969 145,965 288,857

2018 Median Age 34.6 34.8 35.4

2018 Number of Households 9,068 54,521 105,468

2018 Average Household Size 2.3 2.5 2.6

2018 Median Household Income $83,757 $93,245 $90,804

2018 Per Capita Income $42,309 $42,543 $41,622

2018 Owner Occupied % 33.9% 55.1% 57.6%

2018 Median Home Value $344,049 $368,778 $375,032

Source: Regis – SitesUSA (2018)
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1 BED BATH & BEYOND 37,333
1A FAMOUS FOOTWEAR 16,000
2 ROSS DRESS FOR LESS 28,481
3 OLD NAVY 15,000
4 MICHAELS 20,454
6 PAYLESS SHOESOURCE 2,600
8 SPORT CLIPS 1,150
10 JAMBA JUICE 1,500
14 PIZZA SCHMIZZA 3,000
16 DICKEY'S BARBECUE PIT 2,079
18 SLEEP TRAIN 4,500
19 MASSAGE ENVY 3,000
20 BAWARCHI 2,000
21 JIMMY JOHN'S GOURMET

SANDWICHES
2,353

22A YO ZONE 1,800
22B PITA PIT 1,800
22C PARADISE NAILS & SPA 3,150
28 PLATO'S CLOSET 3,000
30 GAMESTOP 2,684
32 SUSHI TOWN 2,250
34 SALLY BEAUTY SUPPLY 1,506
U3 TARGET 118,483
U4 BEST BUY 36,656

RoomLabel TenantNameMarketing MktgTIUnitGLA

2 STARBUCKS COFFEE 2,097
4 BARNES & NOBLE 23,854
6 OFFICE DEPOT 31,330
8 PETCO 12,600
12 CHASE 6,000
14 OLD CHICAGO 6,000
40 MARSHALLS 21,762
50 SIERRA TRADING POST 21,452
60 AVAILABLE 12,126
9010 VISIONWORKS 4,000
9011 PASTA PRONTO! 1,344
9012 TANG DYNASTY RESTAURANT 3,430
9014 AROMA MEATS 1,500
U1 NORDSTROM RACK 51,280
U2 ULTA BEAUTY 8,560
U2A DANNER 5,000
U-9002 MCDONALD'S 5,000
U-9005 CARL'S JR. 3,002
U-9007A TANASBOURNE 76 2,436
U-9007B BURGER KING 3,431
U-9008 WOLFE DENTAL/BRITISH

MANOR SPA
6,904

U-9009 OIL CAN HENRY'S 900
1 BED BATH & BEYOND 37,333

Latitude: 45.5373, Longitude: -122.8625

PORTLAND, OR 97006
NW Evergreen Pkwy & NW Ring Rd
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TANASBOURNE TOWN CENTER | FINANCIAL ANALYSIS

2018 Income & Expense

Rental Income $498,381

Expense Reimbursement $139,840

Gross Operating Income $638,221

Annualized 2018 Operating Expenses

Property Taxes $88,510

Water/Sewer/Storm

Electricity

Garbage Service

Maintenance $22,978

Monitoring Service

Total Operating Expenses $111,488

Net Operating Income $526,733

Tenant Size Start Date
Lease 

Expiration
Monthly 

Base Rent
Rent PSF/

PY Options

Tuesday Morning 12,127 SF 8/15/2014 1/31/2020 $19,201.08 $19.00 Four 5-year

Ethan Allen* 12,828 SF 1/1/2014 6/1/2038 $22,330.63 $20.89 One 5-year

Total 24,955 SF

*The lease may be terminated upon the sale.

Proforma 2019 Income & Expense

Rental Income $498,381

Expense Reimbursement $116,441

Less 5% Vacancy $24,919

Gross Operating Income $589,903

Annualized 2019 Operating Expenses

Property Taxes $91,165

Maintenance $25,276

Management $11,798

Total Operating 
Expenses

$128,239

Net Operating Income $461,664

RENT ROLL

CRA



    

 

 
DISCLAIMER 

This Marketing Brochure has been prepared to provide summary, unverified information to prospective purchasers, and to establish 
only a preliminary level of interest in the subject property. This information has been obtained from sources we believe to be reliable; 
however, Commercial Realty Advisors has not verified, and will not verify, any of the information contained herein, including, but not 
limited to, square footage, nor have we conducted any investigation regarding these matters and or make any warranty or 
representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers must take 
appropriate measures to verify all the information set forth herein and bear all risk for any inaccuracies. 

 
 

INITIAL AGENCY DISCLOSURE (OAR 863-015-215(4)) 
Consumers:  This pamphlet describes the legal obligations of Oregon real estate licensees to consumers. Real estate brokers and principal real estate brokers are required to provide this 
information to you when they first contact you. A licensed real estate broker or principal broker need not provide the pamphlet to a party who has, or may be reasonably assumed to have, 
received a copy of the pamphlet from another broker. 
This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as evidence of intent to create an agency relationship between you and a broker or a 
principal broker. 

Real Estate Agency Relationships  
An "agency" relationship is a voluntary legal relationship in which a licensed real estate broker or principal broker (the "agent") agrees to act on behalf of a buyer or a seller (the "client") in a 
real estate transaction. Oregon law provides for three types of agency relationships between real estate agents and their clients:  

Seller's Agent -- Represents the seller only.  
Buyer's Agent -- Represents the buyer only.  
Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers who want to purchase the same property. This can be done only with the written permission of all 
clients.  

 
The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be acknowledged at the time an offer to purchase is made. Please read this 
pamphlet carefully before entering into an agency relationship with a real estate agent.   

Definition of “Confidential Information” 
Generally, licensees must maintain confidential information about their clients. “Confidential information” is information communicated to a real estate licensee or the licensee’s agent by 
the buyer or seller of one to four residential units regarding the real property transaction, including but not limited to price, terms, financial qualifications or motivation to buy or sell. 
“Confidential information” does not mean information that: 

1. The buyer instructs the licensee or the licensee’s agent to disclose about the buyer to the seller, or the seller instructs the licensee or the licensee’s agent to disclose about 
the seller to the buyer; and  

2. The licensee or the licensee’s agent knows or should know failure to disclose would constitute fraudulent representation. 

Duties and Responsibilities of a Seller’s Agent  
Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees in writing to allow the agent to also represent the buyer.  

 
An agent who represents only the seller owes the following affirmative duties to the seller, the other parties and the other parties’ agents involved in a real estate transaction:  

1. To deal honestly and in good faith;  
2. To present all written offers, notices and other communications to and from the parties in a timely manner without regard to whether the property is subject to a contract for 

sale or the buyer is already a party to a contract to purchase; and 
3. To disclose material facts known by the agent and not apparent or readily ascertainable to a party. 

 
A seller’s agent owes the seller the following affirmative duties: 

1. To exercise reasonable care and diligence; 
2. To account in a timely manner for money and property received from or on behalf of the seller;  
3. To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s interest in a transaction;  
4. To disclose in a timely manner to the seller any conflict of interest, existing or contemplated;  
5. To advise the seller to seek expert advice on matters related to the transaction that are beyond the agent's expertise;  
6. To maintain confidential information from or about the seller except under subpoena or court order, even after termination of the agency relationship; and  
7. Unless agreed otherwise in writing, to make a continuous, good faith effort to find a buyer for the property, except that a seller's agent is not required to seek additional 

offers to purchase the property while the property is subject to a contract for sale.  
 

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7) can only be waived by written agreement between seller and agent.  
 

Under Oregon law, a seller's agent may show properties owned by another seller to a prospective buyer and may list competing properties for sale without breaching any affirmative duty to 
the seller. 
 
Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's expertise, including but not limited to investigation of the condition of 
property, the legal status of the title or the seller’s past conformance with law.  

Duties and Responsibilities of a Buyer’s Agent 
An agent, other than the seller’s agent, may agree to act as the buyer’s agent only.  The buyer’s agent is not representing the seller, even if the buyer’s agent is receiving compensation for 
services rendered, either in full or in part, from the seller or through the seller’s agent. 

 
An agent who represents only the buyer owes the following affirmative duties to the buyer, the other parties and the other parties’ agents involved in a real estate transaction:  

1. To deal honestly and in good faith;  
2. To present all written offers, notices and other communications to and from the parties in a timely manner without regard to whether the property is subject to a contract for 

sale or the buyer is already a party to a contract to purchase; and 
3. To disclose material facts known by the agent and not apparent or readily ascertainable to a party. 

 
 
 



 

 

 
A buyer’s agent owes the buyer the following affirmative duties: 

1. To exercise reasonable care and diligence; 
2. To account in a timely manner for money and property received from or on behalf of the buyer;  
3. To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s interest in a transaction;  
4. To disclose in a timely manner to the buyer any conflict of interest, existing or contemplated;  
5. To advise the buyer to seek expert advice on matters related to the transaction that are beyond the agent's expertise;  
6. To maintain confidential information from or about the buyer except under subpoena or court order, even after termination of the agency relationship; and  
7. Unless agreed otherwise in writing, to make a continuous, good faith effort to find property for the buyer, except that a buyer’s agent is not required to seek additional 

properties for the buyer while the buyer is subject to a contract for purchase.  
 

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7) can only be waived by written agreement between buyer and agent.  
 

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other prospective buyers without breaching an affirmative duty to the buyer. 
 

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's expertise, including but not limited to investigation of the condition of 
property, the legal status of the title or the seller’s past conformance with law.  

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction  
One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to purchase the same property, only under a written “Disclosed Limited Agency 
Agreement” signed by the seller and buyer(s).  

 
Disclosed Limited Agents have the following duties to their clients:  

a. To the seller, the duties listed above for a seller’s agent;  
b. To the buyer, the duties listed above for a buyer’s agent; and 
c. To both buyer and seller, except with express written permission of the respective person, the duty not to disclose to the other person: 

i. That the seller will accept a price lower or terms less favorable than the listing price or terms; 
ii. That the buyer will pay a price greater or terms more favorable than the offering price or terms; or 

iii. Confidential information as defined above. 
 

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's expertise. 
 

When different agents associated with the same principal broker (a real estate licensee who supervises other agents) establish agency relationships with different parties to the same 
transaction, only the principal broker will act as a Disclosed Limited Agent for both the buyer and seller. The other agents continue to represent only the party with whom the agents have 
already established an agency relationship unless all parties agree otherwise in writing. The principal real estate broker and the real estate licensees representing either seller or buyer shall 
owe the following duties to the seller and buyer: 

1. To disclose a conflict of interest in writing to all parties; 
2. To take no action that is adverse or detrimental to either party’s interest in the transaction; and 
3. To obey the lawful instructions of both parties.  

 
No matter whom they represent, an agent must disclose information the agent knows or should know that failure to disclose would constitute fraudulent misrepresentation.  

 
You are encouraged to discuss the above information with the licensee delivering this pamphlet to you. If you intend for that licensee, or any other Oregon real estate licensee, to represent 
you as a Seller's Agent, Buyer's Agent, or Disclosed Limited Agent, you should have a specific discussion with the agent about the nature and scope of the agency relationship. Whether you 
are a buyer or seller, you cannot make a licensee your agent without the licensee’s knowledge and consent, and an agent cannot make you a client without your knowledge and consent. 

 
 


